their veal, lamb and pasta dishes. The waiters are efficient
and knowledgeable. On the upper side of prices.

73-098 Highway 111, Palm Desert - 760.733.3365
www.castellis.cc

3. Jackalope Ranch, The
desert’s newest and most
spectacular destination
restaurant. Simply stun-
ning! The best of every-
thing permeates this $35
million dollar, 21,000
square foot restaurant sit- -
ting on 7+ lush acres. The food is fabulous and the Baby
Back Ribs are phenomenal. They are so good that not only
do they melt in your mouth, you do not even need to use
their outstanding bar-b-que sauces. Primarily progressive
southwestern cuisine is featured.

80-400 Highway 111, Indio, just east of Jefferson. 760.342.1999

4. Sammy’s Woodfired Pizza, American — Fabulous salads
are their forte as well as designer pizzas. Upscale casual din-
ing, moderately priced with large portions.

73-595 El Paseo, Palm Desert. In The Gardens Center next
to Tommy Bahamas Restaurant and close to Sullivan’s in
the same center.

760.836.05000 / www.sammyspizza.com

THE DESERT’S TOP TEN

PUBLIC COURSES:

1. Desert Willow, Firecliff — the
o R S e desert’s most popular full
P LS ™ scrvice course. Their fleet of
=y . Club Cars features the awesome
N i DASHVIEW GPS by UPLINK,

““ which makes golfing that much

-ﬁ more enjoyable. Firecliff is a
= top-shelf golf experience and is
probably one of the best municipal courses in the country.
The clubhouse dining area has magnificent views and great
food. If you have the time, play their other course, the
Mountain View course, as it too is an exceptional track.
38-995 Desert Willow Drive Palm Desert - 760.346.7060
www.desertwillow.com

2. Eagle Falls at the Fantasy Hotel and Casino in Indio —
Luxurious accommodations, great gaming and the latest
Clive Clark design featuring both links and desert golf on
one course — really fun to play!

This 18-hole, 6,715 yard par 72 challenge will test the

low handicapper, but yet provide an enjoyable and fair test
of golf for the average player.

84-245 Indio Springs Parkway, Indio - 760.238.5633
www.eaglefallsgolf.com

3. Marriott Shadow Ridge -
This is one of Nick Faldo’s bet-
ter designed courses. Opened
in 2000, Shadow Ridge is a
6,932 yard, par-71 layout with
design work by Brian Curley
and Lee Schmidt. It's hard to go
wrong with the stunning backdrop of the sometimes snow-
capped Santa Rosa Mountains. The layout is challenging, yet
fair. Many of the greens have plenty of subtle undulations
that reward and encourage a variety of approach shots. There
are great facilities for practicing, dining and accommodations.
9003 Shadow Ridge Road, Palm Desert

760.674.2600 - www.marriott.com

4. The Celebrity—The Golf Resort [
at Indian Wells :
Features 36 holes, par 72, 7,008
yards designed by Clive Clark.
This newly opened course is a |

are mind captivating compared &S
to most desert courses. There are
undulating fairways and flowing water in the form of streams,
brooks, and split-level lakes connected by striking waterfalls, all
with vibrant floral detail. Stay and play packages are available in
this luxurious facility.

44-500 Indian Wells Lane, Indian Wells - 760.346.4653
www.golfresortatindianwells.com

5. PGA West TPC Stadium Course — A collection of 18, #1
handicap holes! The Pete Dye “monster”, where low scores
are an exception rather than the rule, is probably one of the
hardest courses in the country. PGA Q-School uses this
course. Be forewarned and bring extra balls. Its famous
Alcatraz hole may get the better of you even though it’s
only 168 yards from the tips! A great place to see how well
you can really play golf.

56-150 PGA Boulevard, La Quinta - 1.800.PGA.WEST
WWW.pgawest.com

6. The Player’s Course — The Golf Resort at Indian Wells
Designed by prominent architect John Fought, the course
presents a brilliant contrast to the resort’s Celebrity course.
Featuring dynamic bunkering, generous fairway corridors,
and undulating topography the Player's Course is aesthetically
fascinating, flows exceptionally well and will challenge all
types of players. Stay and play packages are available in this
luxurious facility.

44-500 Indian Wells Lane, Indian Wells - 760.346.4653
www.golfresortatindianwells.com






6. The Best of the Best Tours -
Offering nine different tours of the
Greater Palm Springs area. Jeep Tours,
Tramway/Celebrity Home Tour, Hiking
Tours, Shopping and Museum Tours.
760.320.1365
www.bestofthebesttours.com

7. The Living Desert — This desert and botanical conserva-
tion park is a very special place deservous of a visit, espe-
cially if you have children with you on your trip. It is fasci-
nating to see all the aspects of -
desert life, the flora, and the fauna
and most impressive of all are the §
animals. Great hiking is also avail-
able - be prepared to spend 3-4
hours. Don’'t miss the butterfly
pavilion and the elaborate model
train exhibit on the way out.

47-900 Portola Avenue, Palm Desert
760.346.5694 — www.livingdesert.org

8. Cabazon Outlet Center — Located about 40 minutes west
of Palm Springs is the Cabazon Outlet center, where it
seems as though every major retailer has a store, Even with
temperatures reaching 111 and above, this center is a mag-
net, especially on weekends.

For non-golfing spouses and children, a good 4- 6
hours will get you through maybe one third of the center!
48750 Seminole Drive, Cabazon - 951.922.3000
www.cabazonoutlets.com

9. The Fabulous
Palm Springs Follies
— Is nostalgia one of
your hobbies? Then
make an effort to go
and see this show. It’s
a Broadway-caliber
celebration of the music, dance, and comedy of the 30's and
40's, with a cast old enough to have lived it. Playing from
March 4 through May 17, 2009 is their all-new 18th
edition entitled Get Your Kicks!

It's really amazing how these "young" ladies can do the
Can-Can and it's a great evening's entertainment.
128 South Palm Canyon Drive, Palm Springs
760.327.0225 - www.palmspringsfollies.com

DESERT REAL ESTATE

No doubt, after you have played, stayed and dined, you
may want to consider a second home in the desert, as thousands
from all over the world have done over the years. Tremendous
bargains are available from an inventory of over 8,000 plus
homes throughout the valley.

I have successfully parlayed a 35-year career in real estate
development and law into best serving clients in their real
estate transactions. This accomplished by combining creative
marketing solutions with solid negotiating practices, open com-
munication and a client service commitment that begins with
uncompromising service and ends with excellent results,
mutual satisfaction, referrals and repeat business.

My forte is my legal and business acumen, local market
knowledge as well as being highly skilled and expert in all
facets of real estate brokerage, from customer service and
effective marketing to negotiations to the sometimes delicate
situations presented during the escrow and closing processes.

My business philosophy is simple — | maintain a fiduciary
obligation to protect the best interests of my clients throughout
their real estate transaction. | also maintain a personalized real
estate practice. It’s based on one-on-one relationship building.
When clients choose to work with me, they work with me per-
sonally. They are not turned over to a member of my “team.”

Through diligent research and old-fashioned hard work;
understanding the intricacies that comprise the Desert Cities’
five markets, 1 know the market best, current inventory and
unique situations surrounding each home on the market, espe-
cially bank-owned and short-sale properties. This benefits both
sellers and buyers.

My participation with my clients does not end with the
completion of a sale. I am available for ongoing consultation,
market evaluation, vendor referral and recommendation. My
many satisfied repeat clients speak to my success. Please con-
tact me for references.

An abundance of top-notch facilities permeates the Palm
Springs area. Whether you are on a tight budget or a “price is
no object” vacation, the Coachella Valley has something for
everybody. Start making your plans to visit. The “season” with
the marvelous weather begins after Thanksgiving and contin-
ues till May.

Barry Lotz, J.D., Ph.D. — “A vertically integrated conglomerate
in a very small space®” is the director of the Professional Golf
Teachers Association of America. He is also a member of the
Golf Writers Association of America, the California Golf Writers
Association and a Realtor in the Palm Springs area. He consults
and acts as a Mediator for the golf industry and as a mental
coach to 14 PGA Tour players. He is also a
contributing writer to numerous national golf
magazines specializing in golf courses and
equipment. He can be reached at drlotz@cbsgolf.net
or visit www.luxurydeserthomes.com for a
full service real estate operation or call Barry
Lotz at 760.574.7676.




